
4 •  UA NEWS •  MARCH 2001

If you suddenly 
aren’t there, 

how will your family
cope financially?

Don’t put off an
important decision
that could provide
family protection.

Form LWB 2000
These are not Pre-need or Pre-arranged funeral plans.
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Presented By

Ideal Protection For Families Ju
st Starting Out 

And For People 

Who Need Additional Insurance Coverage!

If you are 18 to 85 years of age and considering life insurance

coverage, contact United American Insurance Company.  

Let us show you how affordable a RT85 Term Life Insurance

policy is and how well it fit
s your needs.  

You Owe It To Your Family To Check Out Our Policies 

And The Service We Provide.

To find out more, mail the attached card today!

These insurance policies have some limitations and exclusions.  Plans and benefits may

vary by state.  Not a “Pre-Need” or “Pre-Arranged” funeral plan.  The primary purpose for

contacting you is to solicit your inquiry concerning insurance.

LC-55
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Policy Form RT85

Name ______________________________________________Age______ 

(Spouse, if any.)

Name ______________________________________________Age______

Address (If rural, give directions.) _________________________________

____________________________________________________________

E-mail Address ________________________________________________

Phone No.  (     
         

  ) ________________________________________

These insurance policies have some limitations and exclusions.  An agent

representing United American Insurance Company will contact you with details.

Of course, there is no obligation.

If you would like more information,

PLEASE FILL OUT THIS CARD 

This card is postage-paid — no stamp is necessary.

LC-55RC

Policy Form RT85

Quick claims settlement can mean

the difference between 

“struggling to get by” and having

the “opportunity to regroup and

review your options.”
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★Permanent Whole Life Insurance
coverage with issue ages 45-80.★Choice of Benefit . . . Level OR Increasing.

Increasing Benefit grows 5% each year for 20 years until it

doubles.  Graded Benefit available where state approved.
★No Physical Exam — Immediate Qualification

(subject to health questions).★Living Benefit — available on Whole Life Level or

Increasing Benefit, not on Graded Benefit.★Cash and Loan Value.★Paid-Up Insurance.★Extended Term Insurance — "Automatic Option."
★Quick Claim Settlement — one week average!After you secure The United American Final Expense Planyou are in control — only you can change it.

LC-48

Name  

Age
(Spouse, if any.)
Name 

AgeAddress (If rural, give directions.)

These policies have some limitations and exclusions.  A licensed professional

agent representing United American Insurance Company will contact you with

details.  Of course, there is no obligation.

If you would like more information,PLEASE FILL OUT THIS CARD 
This card is postage-paid — no stamp is necessary.

LC-48RC

The United American Final Expense Plan

Policy Forms SWL/SWLGD

HHaavvee  YYoouu  PPrrootteecctteeddYYoouurr  LLoovveedd  OOnneess??
You know the need to protect loved ones never goes
away!  This is true even as you get older — taxes, final
illness and even a modest funeral can wipe out part of
the legacy you plan to leave your family.  Take this opportunity to find out how easily you can

help lift the financial burden of final expenses and other
associated costs from the shoulders of those you love. The solution is simple . . . 

These policies have some limitations and exclusions. ● Plans and benefits may vary by state.

● Not a “Pre-Need” or “Pre-Arranged” funeral plan. ● This advertisement is a solicitation for

insurance and you will be contacted by a state-licensed insurance Agent representing United

American Insurance Company.

POWER UP
With These Life Sales Tools

FINAL EXPENSE PRESENTATION BOOKLET
(FEP101)
This presentation highlights UA’s company history, life industry
facts, trends on funeral-related costs and plan benefit descriptions.
By using this three-ring binder, you benefit from a polished,
professional sales presentation.  

This presentation has recently been updated for 2001.  If you
purchased a previous version, be sure to order replacement pages.
It’s also now available in PowerPoint format too!

COST:  $12

LIFE SALES BROCHURE (LWB2000)
Promote the advantages of three (3) of our most popular life
products — the RT-85, 400 Series and the 21-Pay.   Attach
your business card to the front of the piece and mail, or
leave with prospects as a reminder of what they purchased.  

COST:  FREE

LEAD CARDS
Use these self mailers to gain interest about the need
for life insurance.  Stuff them in newspapers or mail it
with your own pre-approved letter.  These lead cards
can be imprinted with your name and address so
responses come direct to you!
LC-48R95 — promotes the 400 Series
LC-55 — promotes the RT-85  

COST:  $25/1,000 for quantities up to 9,999, or
$20/1,000 for quantities over 10,000

HERE’S HOW TO ORDER:
Check your current UA Marketing Tools Chart for state availability of each of these sales tools.  Then contact the
Supply Department to place your order.  Call 1-800-285-3676; FAX 1-405-752-9341 or e-mail:
uaagentsupply@torchmarkcorp.com.


