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“As Heard On Paul Harvey News & Comment ...”
United American Insurance Company has provided
security through Life, Health and Medicare Supplement
insurance to families throughout America since 1947.
Industry rating analyst A.M. Best gives us an A+ Superior
rating for overall company performance.  What this means
to you as a Medicare-eligible senior:

1. You can choose any doctor or hospital anywhere
in the entire country.

2. No Medicare Part B claims to fill out -- no paperwork!

3. Fast policy issue. Medigap claims processed on
average within a week. Per company statistics.

4. No preexisting conditions if you qualify.

5. You will have a local personal agent.

6. Savings on prescriptions, eyeglasses, dental care
and hearing aids plus, travel and hotel discounts.

If You Are One Of The Many That Have Lost 
Or Are Going To Lose Their Insurance . . .

PLEASE CALL
[PHONE NUMBER]

These policies have some limitations and exclusions.  Not associated with
Medicare, Social Security or any other governmental agency.  This is a
solicitation for insurance and you will be contacted by a state-licensed insurance
Agent representing United American Insurance Company.  Rating refers only to
the overall financial status of the company and is not a recommendation of the
specific policy provisions, rates or practices of the insurance company.
AD-145 Policy Forms MSA-D, F & G

Two Names You Can Trust
United American and Paul Harvey

Radio isn’t the only way Paul Harvey reaches prospects.
UA’s new Medicare Supplement ad (Ad 145) speaks
volumes to seniors looking for quality supplemental
insurance.  Not only does this camera ready print ad
bear Paul Harvey’s name, but it also outlines the benefits
of owning a UA Med-Supp.  What a great way to find
new prospects!  

A SIDE-BY-SIDE

Part A is hospital insurance and covers costs
associated with confinement in a hospital or

skilled nursing facility.

◆ The patient pays an initial deductible of $776 each benefit
period before Medicare pays anything.  Medicare then pays most

confinement costs for the first 60 days. However, Medicare does
not cover the first three pints of blood.  From the 61st day

through the 90th day, the patient must pay a daily copayment of
$194.  For days 91-150 ("Reserve Days" the patient may never

use again), the patient's copayment is $388 a day.  After the
150th day of confinement, Medicare pays nothing.

◆ For care in a skilled nursing facility, Medicare pays the full cost
for the first 20 days of confinement.   For days 21-100, the

patient's copayment is $97 a day.  After the 100th day, Medicare
pays nothing.

◆ Medicare pays all costs for Medicare approved skilled home
health visits.  Medicare home health care does not cover any

assistance with activities of daily living.

Part B is medical insurance and covers physician
services, outpatient care, tests and supplies.

◆ After the patient has paid an annual Part B deductible of $100,
the patient pays a portion of eligible Medicare Part B expense.

For doctors services, Medicare determines a reasonable fee,
called the “Approved Charge.”  When the deductible has been

met, Medicare pays 80% and the patient owes 20% of the
approved charge.  For outpatient hospital charges, after the

annual deductible is met, the patient owes 20% of the hospital’s
billed charge.

◆ When doctors accept Medicare "assignment," they agree to
charge the patient no more than Medicare's "Approved Charge."

UNITED AMERICAN INSURANCE COMPANY PRESENTS

2000

NOW, LET'S
COMPARE◆  ◆  ◆

TO PROCARE MEDICARE SUPPLEMENT POLICIES

FIRST, A QUICK REVIEW OF
HOW MEDICARE WORKS.

Guide
New 2000 Side-By-Side Guide
Inside, you’ll find new facts and examples which paint a
realistic picture of the potential liabilities seniors face.  Plus
with this guide, Agents can explain Medicare to customers and
demonstrate the gaps filled by UA’s ProCare plans.   

Order these sales tools through your Branch
Manager from the Home Office.

INTEGRITY

This FREE ad is now available in states where approved.

And don’t forget, Paul Harvey will be airing
endorsements of UA twice a week during the
first quarter of 2000.  Contact the Lead
Department (1-800-201-5299) to find out
when these spots will air.

What’s In A Name?


